
2007 CHAPTER LEADERSHIP

Governing Board/Of� cers

President: LINDA BLANTON
 RE/MAX Partners, (954) 346-5826

President Elect: KATHLEEN R. PRICE
 Century 21 Richards, (954) 753-1474

VP of Membership: PATTI SMEAD
 Keller Williams Realty, (561) 289-3533

Secretary: DOT COWDREY
 Balistreri Realty, (954) 545-1638

Treasurer: NIKKI CURRY
 American Home Mortgage, (954) 644-7377

Governing Board, 
Standing Committees and Chairmen

Past President: ANDREA OKEN
 RE/MAX Partners, (954) 346-5912

Past DVP: CAROL SJURSEN
 RE/MAX Partners, (954) 341-5710

By Laws: ESTHER KALMBACH
 Coldwell Banker, (954) 771-2600

Education & Programs: DOUG GELMAN
 Mortgage Lenders of America (954) 290-9702

Finance & Budget: NIKKI CURRY
 American Home Mortgage, (954) 644-7377

Membership & Marketing: PATTI SMEAD
 Keller Williams, (561) 289-3533

Nominating: ANDREA OKEN
 RE/MAX Partners, (954) 346-5912

Ways & Means: BARBARA SERRA-MANNION
 Flagship Financial, (954) 609-0835

Special Committees and Chairmen

Awards & Recognition: LENA JOHNSON
 Century 21 City Real Estate, (954) 752-8007

Business Woman 
of The Year: ANDREA OKEN
 RE/MAX Partners, (954) 346-5912

Call Committee: VIVIEN YOUNG
 Keller Williams Partners Realty, (954) 729-1055

Chapter Excellence: KATHLEEN R. PRICE
 Century 21 Richards, (954) 753-1474

Hospitality: DIANA DUBMAN
 Dubman Realty, (954) 428-8040

MADELINE MURPHY
 RE/MAX Park Creek, (954) 426-4500

SUZI MCCABE
 Balistreri Realty, (954) 782-6490

Newsletter: LINDA BLANTON
 RE/MAX Partners, (954) 346-5826

Reservations: APRIL MORROW
 Balistreri Realty, (954) 691-1881

NANCY SCHEID
 Prudential Florida WCI, (954) 369-0272

Scholarships:   JOANNE KASSAR
 Dynasty Realty, (954) 575-8400

Task Is To Ask: MARIE KENNEDY
 Prudential Florida WCI, (954) 369-0375 

Sunshine: LARAINE RODMAN
 Century 21 Tenace, (954) 346-2043

Technology:   MEIRAV SUSI
 Dynasty Realty, (954) 214-4810

March arrives, òthe last hurrah of winter and the þ rst whisper of spring.ó
 It’s hard to believe it is March already.  It seems like we have just taken down 
our December holiday decorations and now we are forwarding time and  planting 
spring ÿ owers.
 So many great things are happening in our chapter.  The February “Realtor Sur-
vivor” Luncheon and Broker Panel was attended by over 60 people.  The panelists 
were:  Christine Hansen – Representing Tribe Century 21 Hansen; Summer Greene -, 
Representing Tribe Prudential Florida 1st; Jim Balistreri – Representing Tribe Balis-
treri and Rick Sicilia – Representing Tribe RE/MAX Partners.  They made us laugh 
and cry with their heart warming stories, which also contained very helpful advice.
 The membership drive is in full swing and we are beginning to see more and 
more new members at each event.  Our þ rst new member orientation will be held on 
March 15th prior to our regular program.
 Tickets are now on sale for our “Greased Lightnin” Fashion Show fundraiser.  
We still need vendors, donations of prizes, gift certiþ cates, baskets, trips, sponsor-
ships for the D.J. , programs or ticket printing.  SO, NOW IS THE TIME TO RE-
ALLY SHOW YOUR SUPPORT.  This is our largest fundraiser of the year and the 
money raised is used for scholarships and to promote the continued education of our 
members.  The presentation of our student scholarships will take place this year at 
our fashion show.  MAKE SURE YOU BRING EXTRA MONEY FOR RAFFLE 
TICKETS, BEVERAGES AND 50/50 DRAWING!!!  It will be a fun þ lled event 
you will not want to miss!
                                              Learn to get in touch with the silence within yourself
                                                 and know that everything in this life has a purpose.

                                                               -Elisabeth Kubler-Ross

PRESIDENT�S MESSAGE
LINDA BLANTON ,  2007  LOCAL CHAPTER PRESIDENT
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C A L E N D A R  O F  E V E N T S
* D AT E S  A N D  T I M E S  S U B J E C T  T O  C H A N G E

JANUARY 
January 5th:  
 Governing Board Meeting, 9:00 A.M
January 11th:
 General Membership Program:  
 Are You READY?� 
 Meet and Greet your Af� liates 
 and Capture the Bene� ts of WCR!!!
January 17-19:
 2007 Mid-Winter Business Meeting, 
 Orlando, FL

FEBRUARY
February 2nd:  
 Governing Board Meeting, 9:00A.M.
February 15th:  
 General Membership Program:  �2006�  
 Realtor SURVIVORS, Panel Discussion
 and Survivor Awards to be Presented.

MARCH
March 2nd:
 Governing Board Meeting, 9:00 A.M.
March 15th:
 General Membership Program:
 Lori Parrish, Broward County Tax Appraiser

APRIL
April 6th:
 Governing Board Meeting, 9:00 A.M.
 April 13-15th:  Mega-Networking 
 Conference, Ft. Lauderdale
April 19th:
 Fashion Show Fundraiser 
 & Scholarship Awards

MAY
May 4th:
 Governing Board Meeting, 9:00 A.M.
May 17-20th:
 Midyear Meeting, Washington, DC
May 24h:
 State President Visit - Sherri Meadows

JUNE
June 1st:
 Governing Board Meeting, 9:00 A.M.
June 21st:
 General Membership Program:  �Beach Bash�
 (speaker to be announced)

JULY
July 6th:
 Governing Board Meeting, 9:00 A.M.
July 13-15th:
 Women�s Wealth-Building Summit, 
 Newport Beach, CA
July 19th:
 General Membership Program:  
 Take Advantage of �Transaction Desk�

AUGUST
August 3rd:
 Governing Board Meeting, 9:00 A.M.
August 3-5th:
 Local and State Leadership Academy 
 (By invitation only), Chicago, IL
August 16th:
 General Membership Program:  
 Builder�s Event, Sponsored by WCI Properties

SEPTEMBER
September 7th:
 Governing Board Meeting, 9:00 A.M.
September 20th:
 Chinese Auction Fundraiser

OCTOBER
October 5th:
 Governing Board Meeting, 9:00 A.M.
October 18th:
 General Membership Program:
 �Technology At It�s Best�

NOVEMBER
November 2nd:
 Governing Board Meeting, 9:00 A.M.
November 12-16th:
 WCR/Realtors National Conference & Expo,
 Las Vegas, Nevada
 �No General Membership Program Scheduled�

DECEMBER
December 6th: 
 Awards and Installation Ceremony for 2008

PATRICIA BRADLEY
LORI KENNEDY
COLIN CONROY
LENA JOHNSON
MARIE KENNEDY
ROSEMARY LETO
DORI LONGHINI
SUZI MCCABE

KIMBERLY PRAT
STEPHANIE FRAZIER
ALLIETTE CHIGNOLI
LAUREL RUGGIANO

“A Warm and Healthy 
WCR Happy Birthday”

Where I was born, and where and how 
I have lived is unimportant.  It is what 
I have done with where I have been 
that should be of interest. 
                                 -Georgia O’Keeffe

Our newsletter is intended to be a source of both useful information and interesting reading.  
We welcome input from each of you.  Please feel free to fax  (954) 575-2096 or email me at 
linda@theblantons.com. with information for the newsletter or an idea for a story.

M A R C H
B I R T H D AY S N O R T H  B R O W A R D  C H A P T E R

MEMBERSHIP CONTEST
Hello WCR Members.  Everyone get ready to participate in this years Membership drive. Let’s 
build our Chapter larger than ever before!  What will it take, you ask?  Every Member to Re-
cruit (ONE) New Member!  Every Member to bring a possible New Member to our monthly 
events.  Please everyone, we need your participation WE CAN DO IT!  Contest Prizes are listed 
below.  Make SURE you list YOUR name in the SPONSOR section of the application.
 
North Broward Chapter Contest Prizes:
  FIRST PLACE: Free Membership 2008 $141.00 Price Subject to change.
  SECOND PLACE: ONE Monthly Meeting Dinner Cost.
  THIRD PLACE:  2 Cocktails Provided at Monthly Meeting of Choice.

New Member applications must reach National by March 30th 
to earn recruitment points for our chapter.

Please Contact:  
Patti Smead  .  2007 WCR North Broward Chapter V.P. Membership  .  Direct (561) 289-3533

ARE YOU 
READY?



ARE YOU READY FOR OUR:

SPRING FASHION SHOW ON ApriL 19Th
   WE STILL NEED VENDORS AND DONATIONS - TICKETS NOW ON SALE!
                                                                                         FASHIONS PROVIDED BY

FOR MORE infORMatiOn, plEasE Call BaRbaRa SERRa-ManniOn at (954) 609-0835.  
LEt�s MaKE thE NORth BROwaRd ChaptER Of thE WOMEn�s COUnCil Of REaltORs thE BEST Of thE BEST!
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COMM    I S S I O N  O B J EC  T I O N S
BY ELYSE UMLAUF-GARNEAU

In today’s market, you’re likely to face commission objections from sellers trying to squeeze 
every dollar from their home sale. One way to prepare a conþdent and persuasive response is 
to practice scripts. 

Experts in sales and negotiation helped craft four examples of how you can combat common 
objections. Adapt these scripts to meet your personal style and comfort level. But before you 
dive in, keep in mind these helpful tips for dealing with tough commission questions during a 
listing presentation.
• Think on your feet. Though scripts can help you overcome commission objections and dif-

ferentiate yourself, you shouldnõt rely on them solely to see you through difþcult situations. 
“You do have to be able to think on your feet,” says Darryl Davis, a real estate trainer with 
Darryl Davis Seminars Inc., Wading River, N.Y. Practice scripts with family or coworkers, 
and encourage the other person to pose their own questions so that you have a chance to 
respond off-the-cuff.

• Donõt make assumptions. During your discussions with a potential client, stay focused on 
what they’re saying and feeling. Don’t assume you know the answer when a client is only 
mid-way through a question. Practice scripts so the information ÿows naturally during con-
versations — not because you want to memorize exactly what to say, suggests Joe Meyer, 
president of Joe Meyer Presentations Inc., a training company in Lake Grove, N.Y.

• Take an educational approach. Overall, the most effective way to handle objections is by 
educating home owners about market conditions and about how you will help them sell their 
home. “The key is to not sound defensive. Get prospects to readjust their thinking, while still 
allowing them to save face,” Meyer says. “When you educate them, you empower them to 
make a more conþdent decision.ó 

• Write your own scripts. Based on what you’ve experienced in your market, can you think 
of a few objections that always seem to crop up? Write them down, and then devise a script 
that you can practice before listing presentations. Customize the script with your prospect’s 
name and property details.

“A mind once stretched by a new idea never regains 
it’s original dimension.”

                                                            - Oliver Wendel Holmes

AABS Inspection Services
8010 N. University Dr.  2nd Floor

Tamarac, FL 33321

GOT MOLD?  GET TOLD!!

H a p p y
S t . Pa t r i c k ’ s  D a y !

The familiar Irish Gaelic phrase “Erin 
go Bragh” means “Ireland Forever.” The 
motto is a common St. Patrick’s Day 
salutation.

Do you hear a lot of “blarney” on St. 
Patrick’s Day? Indeed, the Blarney 
Stone, set in the walls of a castle tower 
in Blarney, Ireland, is said to give those 
who kiss it the gift of persuasive elo-
quence.

The þrst St. Patrickõs Day parade was 
not held in Ireland, but in New York City 
in 1762, when Irish soldiers serving in 
the British military 
marched in 
pride of 
their 
heritage.
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Physicians
WEIGHT LOSS
Centers®

10% DiscoUNt FoR wcR MeMBeRs AND FAMilies

GRAND OPENING!
Coral Springs Location : 2/21

Real Estate Law • Mortgage Law • Probate Law
Serving South Florida since 1997

LAW OFFICES OF JOESPH L. KOHN
From Contract to Closing,

Don’t Do It Alone, Call Joe Kohn.
1700 EAST LAS OLAS BOULEVARD  .  SUITE 201  .  FORT LAUDERDALE

TEL: 954-832-8383       FAX: 954-832-8384

The hiring of a lawyer is an important decision that 
should not be based solely upon advertisements.  
Before you decide, ask us to send you free written 
information about our qualiþcations and experience.

Ofþces In:
CORAL SPRINGS • MIAMI • NAPLES




